
Burcher Jennings Litigation Funding
A natural extension of our Funding for Growth service,  
and another means of increasing your firm’s profitability.

In partnership with a leading funding consultant, we can provide, on a case-by-case basis, expert 
advice on the full range of funding options.

The economics of litigation are, more than ever, a fundamental part of how clients and lawyers 
approach contentious matters. Clients want transparency in their potential options for funding 
cases, and clarity over the potential financial risks and rewards of pursuing their claim.

On the other side of the coin, SRA compliance rules require lawyers to ensure that clients are able 
to make informed decisions, entering only into fee arrangements that are in their best interests.

Your client may...
•  Have a good legal case, but be unable to 
   proceed due to high court fees, legal expenses 
   or cash flow restrictions.

•  Want information on the available insurance 
   options, including how they can best be 
   applied to remove the financial risk if the 
   litigation is, ultimately, unsuccessful.

•  Wish to explore methods of litigation funding 
   that can be used to pay legal costs in full 
   or in part, without the risk of resorting to the 
   liquidation of fixed assets.

Let us worry about the numbers
Lawyers don’t like discussing litigation financing, with 
good reason: they aren’t financial advisers, and the market 
offers a wide range of finance products for litigation. There 
is a huge pricing differential between funders, with no 
one-size-fits-all solution: what is right for one client will be 
wrong for another.

No-obligation funding consultation
By having a no-obligation consultation with our funding 
specialist – and, if appropriate, your client – at an early  
stage in proceedings, you can both ensure that your client 
gets access to the right funding for their case, and be 
confident that you’ve met your SRA obligations. Crucially, 
you also drive profitability by minimising the risk of the 
client going elsewhere.

Access to all funding options
Firms are often contacted by funders pushing a particular 
product. We are not tied to any funder or means of funding, 
and have long-term relationships with nearly all of the 
major funders. Whatever your client’s circumstances and 
type of claim, we can present the best options available to 
them, so that they can make an informed decision.

Pricing and Funding for Growth
Burcher Jennings Litigation Funding dovetails with our 
other services. We can ensure that your pricing approach 
– such as the use of a CFA – works with, not against, your 
client’s potential funding options. And where your client is 
unlikely or unable to obtain funding or insurance, we can 
advise on whether the firm could take out Funding  
for Growth to finance the case, and cover the risk with  
ATE insurance.
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“The current litigation climate requires all 
law firms to engage properly with funding 
opportunities. Now more than ever, funding is 
an essential element of every case. Solicitors 
need to be alive to its importance, both in their 
clients’ best interests and for the success of their 
own practice.”
Rupert Croft, Managing Director of Croft Solicitors.


